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Getting down to business
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Aims

• To engage with other workplace counsellors and to learn from 
their experiences

• To recognise / appreciate existing skill set – what am I already 
doing right?

• To reflect on specific workplace counselling contracting issues

• To consider how to market oneself in the workplace counselling 
arena

• To have fun 



It doesn’t really matter which 
therapeutic approach you use 

in a workplace counselling 
relationship.

Discuss.



What specific contracting issues 
do we need to consider when 

working with a workplace client?



What value do you bring to 
the workplace as a counsellor? 

How do you sell yourself?
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